
Be the Agent They Call for Luxury and 

Semi-Luxury Homes in Your Location to Sell!



Ready to Offer 

Luxury Real Estate 

Clients Something 

Better and Different?



Did You Know…

To the Public, real estate agents offer little 

difference!

As of mid-2026, the United States has approximately:

3 million people with active real-estate licenses and 

1,438,569 members of the National Association of 

Realtors (NAR)—about 1.44 million Realtors



Many REALTORS 

Would Like to Work 

With Higher-End Homes 

but Don’t Know How to 

Get Into This Niche and 

be Successful.  



My System Does Things Differently
• It is Different in How You Prospect for Luxury Real Estate 

Clients

• It is Different in How You Make Yourself Known Locally

• It is Different in How You Get Yourself Invited to Luxury Listing 

Appointments

• It is Different in How You Present Yourself in a Listing 

Presentation

• It is Different in How You Prepare a Home for a Faster Sale

• It is Different in How I Help You Create a Network of Luxury 

Agents Nationally and Internationally

• It is Different That I Continue Aiding You for ALL of 2027!



“Luxury buyers 
don’t buy square 

footage. They 
buy how a home 

makes them feel.”



THE ANSWER?



I built my real estate success 
on offering something 
BETTER and something 
DIFFERENT!

Offering Staging, Feng Shui, 

and Unique Prospecting is 

how I became known.



Pillars of Their Success

In-Depth 
Evaluation

Organized 
Coordination

Decades of 
Experience

Showing 
They are 
Different



I Help You in HOW to Prospect Nationally

Using

My LinkedIn 

Connections







I can change how you are perceived as a Luxury Realtor in YOUR 

area of the country…and nationally!

Here are the MODULES I train you in if you decide to become a 

LUXURY BUYER PSYCHOLOGY SPECIALIST.

1) First Impression Psychology

2) Buyer Movement and Emotional Flow

3) The Five Senses Selling Strategy

4) Subconscious Value Signals

5) Lifestyle Moment Marketing

6) Feng Shui Techniques for Home Transformation











Lifestyle Moment Marketing

- The photos on MLS, Realtor.com, etc. will use 

this technique

- A home is also set up to show 

several “lifestyle moments”

- Your photos should tell a “story”

- I’ll make sure your online 

photos are more compelling 

for you!



Feng Shui Techniques for Doubling 

the Effect!

- Helps make a home “POP” online 

- Creates a very WELCOMING 

and safe environment

- Amplifies a home’s COMFORT

- Makes a home to FEEL in balance 

and creates that EMOTIONAL connection

- Removes items that adversely affects a SHOWING



The Course, the Cost, the Schedule, and How to Proceed

The Course runs for 10-weeks online.  It consists of meeting twice a week online, you 

watching some videos, and staying in touch DAILY by email when you have questions.

We begin on January 21st with a group meeting.  You do not have to attend all group 

sessions each week as they will be recorded for you, but it is encouraged.  A Zoom session 

will be from 60 to 70 minutes each week.  

You and I will also set up a time to meet online that is convenient for you for individual 

sessions each week!  This will also be approximately 60 minutes.  It will be recorded for you.

After the 10-weeks, you will receive a 6 months of aid for no cost. We together will continue 

to create posts, create ads, and make changes as we go.  I’ll be with you all the way!

The cost is $999 or can be paid with 4 monthly payments of $265.

After the 10-weeks, you will be mailed a beautiful certificate to display, the logo to use, and 

the checklist I use when I do an evaluation.

To register, use this link: www.LuxuryBuyerPsychology.com and choose in the menu above 

Certification and Training

http://www.luxurybuyerpsychology.com/


with Steve Kodad


	Slide 1
	Slide 2
	Slide 3
	Slide 4
	Slide 5
	Slide 6: “Luxury buyers  don’t buy square  footage. They  buy how a home  makes them feel.” 
	Slide 7
	Slide 8: I built my real estate success on offering something BETTER and something DIFFERENT!  
	Slide 9: Pillars of Their Success
	Slide 10
	Slide 11
	Slide 12
	Slide 13
	Slide 14
	Slide 15
	Slide 16
	Slide 17
	Slide 18
	Slide 19
	Slide 20
	Slide 21

