
Dear Builder, 

I understand that in today’s real estate market, moving inventory quickly while 
maintaining home values is a top priority. One often-overlooked yet highly effective 
strategy to accelerate sales and enhance buyer interest is Feng Shui—a proven method 
that creates a harmonious and welcoming atmosphere in homes. 

Many potential buyers, particularly in diverse markets, consider Feng Shui before making 
a purchase. Homes that follow these principles often sell more quickly, reducing inventory 
hold times and minimizing the need for price reductions. 

How Feng Shui Can Help Reduce Inventory & Maintain Prices: 

   Increase Buyer Demand – A home that “feels right” sells faster. Feng Shui enhances 
the natural flow of energy, making spaces more inviting. 

   Attract More Qualified Buyers – Many buyers, especially in key demographic groups, 
prioritize Feng Shui when purchasing a home. 

   Eliminate Negative Selling Points – Strategic Feng Shui adjustments can correct 
layout issues that may be causing hesitation among buyers. 

   Sell Without Discounts – Rather than reducing prices, subtle yet powerful Feng Shui 
enhancements can make a home stand out and justify its value. 

Our Proven Approach to Feng Shui for Home Sales: 

• Pre-Sale Consultations – We analyze the energy flow of your unsold inventory and 
recommend quick, cost-effective adjustments. 

• On-Site Enhancements – Simple changes like optimizing entryways, furniture 
placement, and lighting can dramatically improve buyer perception. 

• Marketing Support – Homes listed as “Feng Shui-friendly” gain more attention and 
attract serious buyers. 

By implementing these strategies, we can help you reduce inventory turnover time, 
maintain pricing power, and increase buyer confidence. We’d love to discuss how we 
can collaborate to apply Feng Shui principles to your homes and get them sold faster. 

Would you be open to a quick conversation this week? Please let me know a convenient 
time.  Looking forward to helping you maximize your sales success! 

Best regards, 
Steve Kodad 


